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OHJAWH-MEPYAHJIAV3HUHT SIK ITHCTPYMEHT AKTUBI3AIIII
MAPKETHHIOBOI MIOBEAIHKHY MIAITPUEMCTBA HA OHJIAVMH-PUHKY

ONLINE MERCHANDISE AS ATOOL FOR ACTIVATING
THE MARKETING BEHAVIOR OF THE COMPANY IN THE ONLINE MARKET

Y cmammi posensinymo nepedymosu axmugizayii Mapkemun2o80i no6edinku NIONPUEMCMSd Ha OHAAUH-PUHKY, WO € aKmy-
QTBHUM NUMAHHAM Cb0200eHHs. 3'8c08aH0, W0 Oisl YCRIWHO20 NPOCY8AHHs NPOOYKYIL ma 3a60108aHHs 008ipU IHMeEPHem-Cno-
JICUBAYIB HEOOMIHHOIO YMOBOIO € BNPOBAONCEHHS. HOBUX CYUACHUX MAPKEMUH208UX EXHOL02I. Bpaxosyiouu me, wjo 3 KOXCHUM
DOKOM 3pOCMaiontb 00cseu OHAAUH-NPOOaNCi6 Mosapis, 00YINbHO 3ACMOCOBYBAMU MEXHON02I OHAAUH-MEePUAHOAZUHEY NpU
npooadici mosapis 8 iHmepHem-ma2azuHax. pooumu npusadIueull Ou3ain 6eo-catimy, nNPONOHy8amu 3pyuHy Hagieayio ma no-
WYK, 3ACMOCO8ysamuy NPULOMY NEPCOHANI3AYiL, peKaamyeamu mosapu ma nociyeu 6 mepedici lnmepnem, 6 momy wucii sacmo-
cosyroul coyianvi media. 3a 0onomoeor HmMepHem-onuUny8anHs Moi00i 0Y10 BUSHAYEHO BA20MICTb NEGHUX Kpumepiig npu
OHnaUiH-Kynigni. Jlesxi Kpumepii cmocylomupcsa OHIAUH-MePUAHOau3UKeY: OU3aiit, Hagieayia 8eo-calimy, npeocmaesients acop-
mumenmy, nepcoanizayia nponosuyitl. Ocobausy yeazy npudiieno nepcoHanizayii npooaicis, 6Npo8adtceHHs aKoi 00nomoice
NOKPAWUmMY 36 130K 3 NOKYRYSIMU, 30LTb1Umu pigeHb 3a00601eH s ma nidguwumu oocseu oniauH-npodaicie mogapis. Cnio
BIOMIMUMIL, W0 MIdCHAPOOHI QOCHIOMNCEHHS C8I0YAMb NPO D00AMKOBI 8U200U, KI OMPUMYIOMb [HMEPHEM-MA2a3UHU, 3ACMOCO-
BVIOUU MEXHON02IT NePCOHANIZ08aH020 NIOX00Y: 30LIbWEHHS NPOOANCI8, NIOBUWEHHS TOSIbHOCTI KicHmig. Tomy imuusHsIHUM
RIONPUEMCIMEAM OOYITLHO 8 C80IX DIPMOBUX IHMEPHEM-MALAZUHAX 3ACMOCOBYBAMU MEXHON02I] OHIAH-MePUAHOATIZUHEY 3 nep-
COHANIZ08AHOI0 NPONOZUYIEIO.

KarouoBi cioBa: omnaiin-wepuanoaiizune, yugposuii mapxkemune, iHmMepHem-maza3ut, NepcoHANi3ayis, Nnoeedinka
RIONPUEMCMEA, OHIAUH-PUHOK, OHAALIH-NOKYNKA.

The article examines the prerequisites for the activation of the marketing behavior of the enterprise on the online market,
which is an urgent issue today. It was found that the introduction of new modern marketing technologies is an indispensable
condition for successful promotion of products and gaining the trust of online-consumers. Considering that the volume of online
sales of goods is growing every year, it is advisable to use online merchandising technologies when selling goods in online stores:
make an attractive web-site design, offer convenient navigation and search, apply personalization techniques, and advertise
goods and services in Internet, including using social media. It was found that one of the modern tools for promoting goods on the
online market and communicating with online buyers is online merchandising — orderly placement of goods on the web-site of an
online store to increase sales of goods. That is why the purpose of the article is to formulate proposals for the use of directions for
the development of online merchandising in online stores to attract consumers, stimulate sales in order to activate the marketing
behavior of the enterprise on the online market. With the help of an Internet survey of young people, the importance of certain
criteria in online shopping was determined. Among them: personalization of offers, globalization and the possibility of delivery of
goods to other countries, quality of site design, adaptation for mobile phones, interesting content (reviews, entertainment, news,
breadth of assortment, recommendations of relatives, friends and users in social networks, home delivery of goods, availability
of information about the product (3D visualization, convenience of purchase (quick purchase, possibility to buy 24/7), better
price offer compared to competitors, availability of discounts and loyalty program, convenient navigation. Some criteria are
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related to online merchandising: design, web-site navigation, assortment presentation, personalization. It should be noted that
international studies show additional benefits that online stores receive, using the technologies of a personalized approach:
increasing sales, increasing customer loyalty. Therefore, it is advisable for domestic enterprises to use online merchandising
technologies with a personalized offer in their branded online stores.

Key words: online merchandising, igital marketing, online store, personalization, enterprise behavior, online marketplace,

online shopping.

IHocranoBka mnpodiieMu. B KOHTEKCTI PO3BUTKY
KOMIT F0TepHO-1H(DOPMAIIHHUX TEXHOJIOrH Ta miodami3a-
LIMHUX MPOLIECIB MMTAHHS AKTUBI3AIlll MApKETHHIOBO] 110-
BEJIHKU MiANPUEMCTB HA OHNAWH-PUHKY € HaJ3BHYANHO
aKkTyalsHUM. JUI YCIIITHOTO MPOCYBAaHHS IMPOIYKIil Ta
3aBOIOBaHHS JIOBIPH 1HTEPHET-CIIOKUBAYIB HEOOMIHHOIO
YMOBOIO € BIPOBA/PKCHHS HOBHX Cy9JaCHHX MapKETHHIO-
BUX TEXHOJNOTIH. Bukopucranus tiatdopM CoIiabHUX
Meia, Takux sk Facebook, Instagram, Twitter i LinkedIn,
JI03BOJISIE CTBOPIOBATH KOHTEHT, 3aIy9aTH ayIUTOPII0, BCTa-
HOBJIEOBATH B3a€EMOIO 3 KJTIEHTAMH Ta PO3IOBIIATH PO
Opermu. KOHTEHT-MapKeTHHT MpHBEpPTaE yBary MUTHOBOL
ayrmuTopii yepes Bineo, crarti, Onory, iHdorpadiky, amke
0a3yeThCs HA CTBOPEHHI Ta MOLIMPEHHI IIIHHO Ta pejieBaHT-
Hoi iH¢opmarii. [Tonrykosa ontumizartist (SEO) nonomarae
«IITHATAY CalT y pe3ysbTarax MONTyKOBHX CHCTEM, 3a0e3-
THeUyIouM OuIbIIIe OpraHiqHoOro Tpadiky. Bineo-mapkeTnHr
riepeidadae CTBOPECHHS Ta TOIIUPEHHS BIICOKOHTEHTY IS
TIpe3eHTAallii MPOIYKTY, JeMOHCTpalii Horo mepesar, Ha-
BYaHHs a00 po3Bar. Bineo MokHa po3MIllyBaTH Ha TUIAT-
(opmax, Takux sk YouTube, a00 BUKOPHUCTOBYBaTH HOTO
B PEKIaMHHUX KaMIIaHisAX. [H(IFOCHC-MapKeTHHT Iepe-
0ayae BUKOPHCTAHHS BIUTMBOBHX OCOOMCTOCTEH, Onorepis,
IHTePHET-3HAMEHHUTOCTEH a00 EKCIIePTIiB ATl MOOYIOBH I10-
3UTHUBHOTO IMIKY OpeH/y Ta CTUMY/IIOBaHHS IPOIaXKIiB

OpHUM 3 THCTPYMEHTIB MPUBEPHEHHS yBaru KJi€H-
TiB, MiJBUIIIEHHA KOHBepCii Ta 301NbLICHHS MPOAaXKiB
B IHTEpHET-Mara3uHi € OHJaiH-MepyaHAaii3uHr. Bu-
BUCHHS OCHOBHUX TEOPETHKO-TPAKTUYHHUX ACTICKTiB
PO3BUTKY OHJIAH-MEpYaHJAN3UHTY A€ MOMKJIHMBICTh
O1TbII €()eKTUBHO BUKOPUCTOBYBATH CY4YacHi TEXHOJO-
rii 1 poOuTH Oi3HEC YCHINTHUM.

AmnaJji3 octaHHix aociaimkens i myOmikaunii. Ha-
ykoBii Jamsk H. [3], Jepxak H. [4], [Tonaguaens 1. [3]
CTBEPIKYIOTb, IO MiAMPUEMCTBA HE MOKYTh IIPAITIOBATH
YCIIIITHO, HE aJalTyIO4UCh 10 3MiH Ha PHHKY. MapKeTHH-
TOB1 3MiHH JAy’K€ CTPIMKO BPHBAIOThCS B OHJIAH-CEpes-
OBHIIIE, CAME TOMY BXXJIMBO HA HUX PEaryBaTH 1 aanty-
BaTucs, 00 BTPUMATH KOHKYPEHTHI MO3HUII] Ha PUHKY.

Bukiuku Ta 3arpo3u

Cauupka H. [7], Umins I [7], Aok /. [9] B cBOiX
HAyKOBHX TpAISIX AOBOAATH MEPCIEKTUBHICTH 1 edek-
TUBHICTh BUKOPUCTaHHS LU(POBUX TEXHONOTIH y cepi
MapKeTHHTY, B TOMY YHCJIi iIHCTPyMEHTIB OHJIaifH-Mep-
JaHmai3uHry. bingplie mpo ocoOIMBOCTI PO3BUTKY Ta
BaXKIIMBICTh OHJIAMH-MEPYaHAN3UTy THUIITYTh 1HO3EM-
Hi HayKoBIIi, 30kpema Young H. [11], Sharron L. [11],
Romero L. [14], 10Ka30BO MiATBEPIKYHOUYH JOIiJIb-
HICTh HOTO 3aCTOCYBaHHS B IHTEpHET-MaraswHax s
3aJTy4eHHS OHJIAMH-TIOKYTIIIB Ta 3A1CHEHHS KOHBEPCIH.

CyTHICTP TEOPETUKO-IIPAKTUYHIX OCHOB OHJIAaWH-
MepUaHIAM3UHTY B CHCTeMi IH(POBOi CKOHOMIKU BH-
BYA€ HE3HAYHA KUIbKICTh HAYKOBIIB, TOMY ITUTaHHSI
PO3BUTKY TEXHOJIOTi MepYaHJaW3UHTy B IHTEPHET-Ma-
ra3uHi noTpedye NoAaNbIIOTO JOCITiIKEHHS.

Metoro crarTi € (hopMyBaHHS IMPONMO3UILIN 00
BUKOPUCTAHHS HAIIPSIMiB PO3BUTKY OHJIAHH-MepUYaHan-
3UHTY B ITHTEpHET-Mara3uHax JUlsl 3aTy4CeHHS CIIOXKHBA-
4iB, CTUMYIIOBaHHS 30yTy 3 METOIO aKTHBi3allii MapKe-
THUHTOBOI IOBE/TIHKH ITiIPHEMCTBA HAa OHJIAHH-PHHKY.

Buxuiag ocHOBHOTO MaTepiay. YCIix MinpHeMCTBa
3aJICKUTH BiJI TOTO, SIK BOHO pearye Ha 30BHIITHI BUKITIKA
Ta 3arpo3u, SIK MIBUIIKO aJalTyeThCs A0 PUHKOBOI CHUTya-
ii. MapKeTHHTOBI PIillIeHHS B YMOBaX MTUHAMIYHHX 3MiH
nependayaroTh BUKOPHCTAHHS HOBUX TEXHOJOTIH MPOCy-
BaHHS, GOPM MPOAAKY, METOIB CTUMYJIFOBAHHS 30YyTY.

OCHOBOIO ISl TPUHHATTS PILMICHh B MapKETUHTY
€ aHaJi3 CUTyalill Ha PUHKY, MOXKJIMBOCTEH MiANpHU-
€MCTBa, KOHKYpPEHTIB. [0lOBHMM IpeaMETOM aHamizy
BUCTYTIa€ MAapKETHHIOBE CEPEHOBHIIE IiAIPHEMCTBA,
cucTeMa, B sikiid BoHO i€ [3; 4]. TyT BakJIuBe 3HAYCH-
HSl MalOTh HOBITHI MapKETHHIOBI TEXHOJIOTIi, KOTP1 BHU-
KOPHCTOBYIOTBCSI Ha PHHKY JUIS TIPOCYBAaHHS TOBapiB Ta
KOMYHIKAIIMHUX 3B’SI3KIB 31 CHOXKMBa4aMu. PO3BHTOK
IHCTPYMEHTIB €JICKTPOHHOI KOMEpIIil, COlliaIbHUX Me-
nia, KOHTEHT-MapKETHHTY, PeKJIaMu B [HTepHeTI BILIH-
BAaIOTh HA MAPKETUHTOBY [iSUTbHICTB MIANPHEMCTB, TOMY
Cy0’€KTH TOCIONAPIOBaHHS, adu HE 3aJUIIMTHCS Ha
PHHKY ayTcaliiepaMu, pearyioTh Ha Taki 3MiHH (pHc. 1).

3minu

P03BUTOK IHCTPYMEHTIB
IHTEePHET-MapKETUHTY

Peaxyis na sminu

A 4

HMinnpuemcTBoO

A

Puc. 1. Moneus peakuii mianpueMcTBa Ha 3MiHU y cdepi iHTepHET-MapKeTHHTY

Lowcepeno: cmeopeno agmopamu
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CraH OHJaWH-TTOKYIIOK B YKpaiHi i CBIiTI MPOIOBKYE
3poctary i po3BuBarucs [2]. Taka TCHICHINS 3MYIIye
MIIPUEMCTBA TIYKATH HOBI 1HCTPYMEHTH PO3BHUTKY
eJIeKTpoHHO1 Komepitii. OcoOIMBOro 3Ha4eHHs HaOyBa-
IOTh THCTPYMEHTH OHJIANH-MEpYaHIal3HuHTY, 3aCTOCY-
BaHHS SKHUX B IHTEPHET-Mara3uHi MPU3BOIUTH 10 3pOC-
TaHHS OHJIAHH-TIPOAAXKIB.

OmnnaifH-Mep4yaHJaW3UHT — Iie YIIOPSIAKOBAaHE PO3Mi-
LICHHS TOBAapiB Ha CalTi IHTEpPHET-MarasuHy 3 METOI0
migBuIneHHs o0cariB mpoxaxis [10; 11; 15]. Baxnusum
MOMEHTOM € T€, 3py4YHa HaBiraiis 1o oHJalH-Marasu-
Hy Ta KpHUTepii MONIyKy TOBapiB rapaHTyIOTh HE JIUIIEC
3HAXOKCHHS TOTPIOHUX MPOAYKTIB B MOTPiOHUIA Hac,
aye i npunbaHHs ToBapiB. TeXHOOTIT OHIaH-MepYaH-
JAM3UHTY BUKJIMKAIOTH IHTEPEC Yy MOKYIIIIB, CYIPOBO-
JOKYIOTh [IUISX CITOKHUBa4a BiJl MOMEHTY MOTO 3HAHOM-
CTBa 3 TOBAPOM Ha CaiTi 10 3MIHCHEHHS MOKymnku. Lle
JOCSTAETHCS MUITXOM HABMUCHOTO PEKIAMHOTO TTOKa3y
MIPOAYKTIB, MPEACTABICHHS PI3HOMAHITHOTO KOHTEHTY
Ha CaiiTi, Au3aiiHepCbKOro OPOpMIICHHS OHJIAiH-Mara-
3MHY, IPOCTOTOIO 3/ilICHeHHs OHJIaiH-3aMoBIeHHS. [1o-
€THAHHS YCiX I[UX TEXHOJOTiH nependauae 301IbIICHHS
KUTbKOCTI KOHBEPCIH.

Po3rnstHeMO OCHOBHI €lIEMEHTH OHJalH-MepJaH-
naii3uaTy (puc. 2).

JuzaiiH — Ba)JIMBHUH €JIEMEHT OHJIalH-MepyYaHaan-
suHTy. Cepel OCHOBHUX pPEKOMEHJIAIl BeO-Tu3aiHepn
BHJIUISIFOTh HACTYIIHI: YiTKa Mojada iH(opMallii mpo To-
BapH, IO IMPOMOHYIOTHCS 10 MPOAAXY; HASIBHICTH M-
HaMIYHHMX EJIEMEHTIB Ha CTOPIHKAX CAWTy JUIsA MPHUBEP-
HEHHS yBaru, aje 3 HEOOTSLKIMBUMHU 300paKCHHIMU;
pO3po0NeHHsT au3aliHy MmiJ Pi3HI MOOLIBbHI MPUCTPOT,
aJKe CyJacHI CIIOXKMBAdi KOPUCTYIOThCS cMapT(OHAMHU,

Ournaitn-
pekiiama
TOBapiB

Enementn
OHJIaNH-
MEpYaH/Iai3uHTy

Metoau
3IMCHEHHS
OHJIAMH-
TOKYTIKU

Teru
MIPOIYKIIT

Puc. 2. EnemenTn onaiiH-MepYaHIai3uHTy

JDicepeno: cmeopeno asmopamu na ocnosi [10; 11; 15]

TUTAHIIIETaMH, 1 0araTo MOKYIIOK 3MiHCHIOIOTH caMe Yepe3
i puctpoi (3a ganmmu OLX, 78% ykpaiHIlB KyITyIOTh
oHIaitH 31 cMaptdona, 40% i3 HUX — yepe3 MOOUIBHI J10-
JIATKW THTEpPHET-MarasuHiB [2]); CTBOPEHHs miajory 3i
CHIOKMBAYaMH, BIJIXiJ] BiT ODIIHHUX TEKCTIB 1 «CyXOro»
KOHTEHTY; HAJIAaHHS YBAard caMe Bi3yallbHIH CKIIAI0BIH.

ACOpPTHUMEHT NPOAYKIIi — BKIIIOYA€ HE TUIBKH PO3-
MIIIEHHS Ta MPOMO3ULiI0 KY[IUTH TOBapH Ha CaiTi, a Ta-
KOX peKJIaMyBaHHS HasBHOI'O aCOPTUMEHTY. MokHa BU-
KOPUCTOBYBAaTH CTpaTerii paH)KyBaHHs, 00 BilgaBaTH
nepeBary MeBHUM MPOAYKTaM HaJ iHIIMMHU 4epe3 J0-
CTYTHICTH Ta COLiaTbHI KOMYHIKaIlii.

Tern npomyKTiB — MapKyBaHHS TOBAapiB Ma€ 3HAYCH-
Hs. Konm Tern mpomyKTiB € TOYHUMH, OHOBJICHUMH Ta
CIPOIIEHUMH, BOHH IMOKPAIIYIOTh MOMIYK 1 HaBIrariro
Ha caiiTi, y pe3yibratax i peKOMEeHIAIisaX BijmoOpaxa-
I0THCS JIUIIC HAHPETICBaHTHIMI TOBapH. Teru mpoayKTiB
TaKOXK KOPHCHI JUIS BiICTE)KEHHS 3MiH B aCOPTHMEHTHO-
My nopTderi.

Metonu 37iiiCHeHHS! TOKYTIOK — IPOIMO3UIIis TIOKYTI-
1M 3I1ACHIOBATH pi3HI criocoOu HaBiramii Ha caiTi Ta
noiyky nponaykri. Cepen 3BUUaifHUX CHIOCOOIB 31K~
CHEHHSI TIOKYIIOK — BUKOPUCTAHHS MaHeNi MOIIYKY, BU-
0ip QimbTpiB.

OnnaifH-pexinaMa TOBapiB — BMIHHS paHXyBaTH,
MIPE3CHTYBATH MPOAYKTH Ta MMOEIHYBATH PEKIAMyBaHHS
3 COIIIAJILHUMH MEPEeKaMU MPU3BOIUTH JI0 YCITIITHUX
KOHBEPCIH.

[IpakTryni [ii Ta pe3ynbTaTd BiJ BIPOBAKCHHS
OHJIaWH-MepYaHIai3uHTY 300pakeHo B Tao. 1.

Haiibinpiry yBary B OHJIAiiH-Mep4yaHJAi3uHIy Ha-
JIAI0Th MOKIIMBOCTSAM IPEJICTABIATH TOBApH Ha CAMTI:
BUCTABJIATH aKTyallbHY I[iHY, HasBHICTb, HAa3By TOBapY,
apTHKYJ Ta Horo onuc. OHIalH-MOKYMI MOTI00NIOTh
SICKpaBe Bi3yaJlbHE MPECTABICHHS TOBApiB, TOMY BapTO
JIOJIABATH 300paKCHHS 1 B1JICO-KOHTEHT.

ToBapu OakaHO PO3MIIIyBaTH Ha TOJOBHIM CTOPiH-
11i, o0 mpH ii 3aBaHTaKEHH1 BIJIBilyBa4iB 3HAHOMHUTH
3 acopTHMEHTOM MarasuHy. lle Moke MiIMmTOBXHYTH
KOPHCTYBAYiB 10 MOAAJIBIIOTO BHBYCHHS KaTaJOTy TO-
BapiB. [lJis 3py4yHOCTI TOBapW MOXHa pO30MBATH Ha
onoku: «HoBuukm», «Posnpoaax», «Xitny». [Topyu ao-
IIJIBHO JI0IaBaTh SIPJIUKKA OpEeH/IiB, 00 OUIBII IiKaBO
Bi3yalli3yBaTu MpeACTaBICHUI TOBap.

Jnsa 3nificHeHHsT KOHBepcii HeoOXiTHO BHUKOPHUCTO-
ByBaTu 3pyuHy Hasiramito. Kpame 3pobutu joriuny
CTPYKTYpy KaTajory, Ji¢ mo3umii OymyTh po30uTi Ha
mpoxyMaHi kareropii toBapiB. [y OHIAWH-TIOKYMIIIB,
sSIK1 HariepeJ1 3HaI0Th, SIKi TOBapH 1M MOTPIOHI, JOIIITBHO
JIOJIABATH IIOMITHUHN PSIOK MOIIYKY B IANKY CaNTy.

JIJIs JIerKOro OpIEHTYBAaHHS 3a KAaTAJIOTOM CJIiJI BU-
KOPHCTOBYBaTtd (UIBTPU. 3 IXHBOIO JIOTIOMOTOK KIIIEHT
IIBUJIKO 3HAWIE TOBAP 3 MOTPIOHNMH XapaKTEPHUCTHKAMH.
3actocyBaHHs (DUIBTPIB Mae OyTH Bimpa3y JOCTYITHHM,
a0y TOJIETIIUTH BUOIp TOBapy LIIBOBUMH MOKYIILISIMU.
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Ta6muis 1

TexHoJi0rii OHJIalH-MepUYaHAAZMHTY
TexHo.10ris1 OHJIAliH-MepYaHA3UHTY IIpakrnyHi aii PesyabTar
JleMoHCTpallisi TOBapiB Ha FOJIOBHI INoka3 ocTaHHIX TOBapHUX HOBHHOK, CE30HHHX ()OTO,
CTOPIHII Haauxawuux (Gororanepei, akiiiHIX TOBAPIB )
Onrumizanis QLIBTPIB HA CTOPIHII MOXIMBICTh TIOKYIIISM 3BY3UTH HIUPOKUIT BUOIp Kongepcia
31 CICKOM TIPOAYKTIB TOBapiB, OOPABIIIN TIEBHI KPUTEPIi
TToKe3 PEXTAMHHX Axuis TToenHaHHS TOBapHUX MPOTO3UIIiH 3 TOBapaMH, IMik

[0 MiIATAI0Th aKI{IHHUM 3HUKKAM

3a0X0ueHHs TOKYIIIIB 10aBaTH
OisblIe TOBapiB y KOIIMK 32 JI0IIOMOI0I0
[EPCOHATI30BAHUX 1 y’KE PEIEBAaHTHUX
peKoMeHaii

LIJTBOBOT ayAUTOPIT

JleMoHCTpallis TOBapiB OHJIAWH-TIOKYIIISIM,
SIK1 BiJIIOBIZAIOTH IXHIM Oa’kaHHSIM y peajbHOMY 4aci
Ta YHIKaQJIbHUM yIO100aHHSIM Ha OCHOBI BUBYECHHS

CroxuBYa JIOSUTBHICTh

Joxcepeno: cmeopeno agmopamu Ha ocnosi [11; 12]

Jns ycmimHOoro pe3ynbTaTy CTOpiHKa TOBapy Mae
OyTH 0€3IOraHHOIO Ta MICTHUTH Pi3HI CKJIa0BI (puc. 3).

Bapro npuainsaTu yBary ToBapam uepe3 opraHiuHui
Tpadix. OgHUM 13 cIOCcOOIB € BeJICHHS iHTEpHET-0JI0TY.
SIKIIO CTBOPUTH PEIICBAHTHHUN KOHTCHT, MPUCBSIUCHHUN
TOBapam, M0 NPOJAOTHCSA, MOYKHA OTPUMATH JIOJATKO-
BUH Tpadik.

Juts macmtaOyBaHHS TTPOIaXKiB MOTPIOHI TOIATKO-
Bi KOMYHIKaIliifHi kaHamu. Mo)KHA 3aBaHTaKyBaTH TO-
Bapy Ha MapKeTIuielicu, mpaiicarperaropu Ta Google
Shopping. BukopuctanHs 1ux MaiJIaHYHKIB IS TIPO-
JIAXy JO3BOJINTh 3HAWTH IIBOBY ayIUTOPIFO CIOXH-
BadyiB Ta MIJBHIIUTH Mpojaaxi. MokHa peasi3oByBaTH
inTerpanii 3 Rozetka, Prom, Kasta, Hotline Ta Google
Shopping. 3a momomororo GyHKIIT GpopMyBaHHS TOBap-
HOro (iia KII€HTH BUBAHTAXKYIOTh TOBapy Ha MaiiaaH-
YHUKH 1 PO3BUBAIOTH CBiii Oi3HEC.

Mu HaMarajaucsi BUBYUTH KpPUTEpil Ta BU3HAYUTH
BAOXJIMBICTh  IHCTPYMCHTIB  OHJIaiH-MepUaHIaii3HuH-
ry s cTyfAeHTiB ctonumunux 3BO mpum 3milicHeHHI
OHJIAMH-KyMiBIi ToBapiB. [ mporo Oyno MpoBeaeHO
Google-onuTyBaHHs yepe3 Mepexy [HTepHeT THX pec-
TTOHJICHTIB, SIKi X04a OM OJIMH pa3 KyIlyBaJi TOBAPH B iH-
TepHeT-MarasuHax. Beporo ommranux Oyino 160 oci0,
SIK1 TIPO’KUBAIOTh B PI3HUX PErioHax YKpaiHW BIKOM Bij
18 10 25 pokiB. B ocHOBY mociipkeHHs Oyino MoKia-
JICHO YSIBIICHHS MPO Te, IO I KOXKHOTO PECIIOHACHTa
€ TeBHUH Ha0lp KpUTEPIiB, 5K € BAXKJIMBUMH JIJIs1 HBOTO
MIpH KyTiBJIi TOBApiB B IHTEpHET-Marasui (puc. 4).

Sx BumHO 3 puc. 4, 6arato KpUTEPiiB CTOCYIOTHCS
OHJIalfH-MepuaHai3uHry. KpiM TOTo, X0ueMo 3BEpHYTH
yBary, 1o JesKi peCroHICHTH HaIal0Th yBary nepcoHa-
mizanii mporo3unii. Jlocmimkenns McKinsey nmoka3zanm,
10 TIEPCOHATI3AIIIS TPU3BOAMTS JIO 301bIIIEHHS MTPOJIa-
*kiB Ha 10-15% 1 miABHIEHHS 3aJ0BOJIEHOCTI KIIE€HTIB
Ha 20% [13]. BuxopucTaHHs MepCOHANI30BAHOTO -
XOJy JIO CIIOXKHMBAa4iB Tiepenoadae OibIll IIHOOKE po3y-
MiHHS 0a)kaHb Ta MOTPEO MiTHOBOT aAyTUTOPII.

[lepconanizawis OHJIAWH-MOKYMLIB BKJIOYae: 30ip
JlaHuX (0COOWCTI JaHi, Taki SK iM s, BIK, MiCIIe3HaXO-
JOKEHHS), a TaKoXK JaHi Mpo MOKYIKH, Opay3epHy ak-

THUBHICTh, THTEpECH TOMIO. 30ip MUX JaHUX MOXKE 3ii-
CHIOBATHCSI Yepe3 PEECTPAIlilo Ha CaiiTi, BUKOPUCTAHHS
KyKiB Ta 1HIIMX 1HCTPYMEHTIB aHATITUKH; CErMEHTAIIII0
ayauTopii (00’ €JHaHHS MOKYIIIB Ha IPYNHU 32 CHIbHU-
MU 03HAKaMHU, HAMIPUKIIA], 32 IHTePECaMu, MOBEIIHKOIO,
nokynkamu. Lle 103BoJsie PO3MIINTH ayauTOpil0 Ha
MEHIII TPYTH, 00 HAJAATH IM O1NIBII IEpCOHATI30BaHU I
JOCBiJ); aHaJi3 Ta BiANOBiAb HAa MOTPeOH; MEPCOHATI-
30BaHi PEKOMEH/AMIi MOKYMIIIM Ha OCHOBI IXHIX iHTEp-
€CiB Ta MONEPEIHIX MOKYTIOK.

[lepconamizariiss iHTEpHET-Mara3uHy — I€ TPEHI
CBOTOJICHHSI, 32 JOTIOMOTOIO SIKOTO MOYKHA 3pOOHTH IpH-
BaOJMBY TPOIO3HIIIIO, IMIJBUINATH KOHBepcito. Tomy
peaxiiis mInprueMCTBA Ha Taki 3MiHM Mae OyTH Herai-
HO0, 100 OTPUMYBAaTH JOAATKOBI BUTOJIH.

BucHoBKH. 3’5COBaHO, 10 TPUHHATTS MapPKETHHIO-
BUX PIillICHb MiIPHEMCTBOM — II€ HOTO aIalTHBHA PeaK-
I1is1 HA BUKOPUCTaHHSI HOBHX KOMYHIKAI[IHHUX TEXHOJIO-
riif B cepi iHTEpHET-MapKeTUHTY. OHUM i3 Cy4acHHUX
IHCTPYMEHTIB IPOCYBAaHHS TOBAapiB HA OHJIAWH-PHUHKY
Ta KOMYHIKaIlii 3 OHJIAWH-TIOKYNISIMU € OHJIaiH-Mep-
YaHJIaW3WHT — YIIOPSAKOBaHE PO3MIIIEHHS TOBAapiB Ha
CalTl IHTEpHET-MarasuHy 3 METOI0 MiJIBHIICHHS IPO-
JIaXK1B TOBApIB.

[IpoBeneHi qOCTiKEHHS MOKa3ajd BaroMiCTh IeB-
HUX KpUTEPIiB PU OHJIAMH-KYMIiBIi cepen Moiozi. Pec-
MOHJEHTH HalOIbIIY yBary NpuAUISIOTh HaBirauii cai-
1y (73%), 1€ TPOMOHYETHCS MPOJIAXK TOBAPIB OHIIANH,
HaliMeHIy — nepcoHamizanii npogaxis (15%). Ilepco-
HaJIi30BaHi MPOMO3UIIii — 116 HOBUH TPEH]I ChOTOACHHSI.
Hanmanas He3HAYHOT Bark KPUTEPII0 cepell ONMUTaHUX
TOBOPUTH TPO T€, IO IHTEPHET-MAra3uHU Majo BHUKO-
PHCTOBYIOTH TEXHOJIOTI] TepcoHami3arii, abo B3araii He
BHUKOPUCTOBYIOTH. CITijl BIAMITUTH, 110 MI>KHAPOJIHI J0-
CJIIJDKCHHS CBiYaTh MPO JONATKOBI BUTOIH, SIKI OTpH-
MYIOTh 1HTEpPHET-Mara3uHu, 3aCTOCOBYIOUH TEXHOJOTIT
TIEPCOHAIII30BAHOTO TIAXOMY: 301JIbIICHHS IPOIAXIB,
MIBUIIEHHS JIOSJIBLHOCTI KJIi€HTIB. TOMy BITUH3HSIHUM
MiANPUEMCTBAM JOLIBHO B CBOIX (DipMOBUX IHTEpHET-
Mara3uHax 3aCTOCOBYBATH TE€XHOJIOTIi OHJIAiH-MepYaH-
JA3UHTY 3 IePCOHANII30BAaHUM IT1JXOH0M.

7
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1. Ha3Ba

— Ha3Ba TOBapy Mae
BUIUISTHCS

— HaiixpammmM Mictiem
JUIS Ha3BW CTaHE JIBUI
a0o mpaBuil JTiBUI KYT;
— Bupinenus naiiBax-
JIMBIIIO] XapaKTepPUCTHKU
TOBapy.

3. l'anepes

4. Knonka
«Kymurm»

— IlomitHicTe ILIHHA
(BenmuKMid WpUQT, SIKAK
3a po3mipom HE
MOCTYTIAETHCS Ha3B1);

— Uiny wa TOBap 3i

3HIDKKOTO OaxaHo
BUJIUTUTH KOJBOPOM, a
MUHYJIHH LIIHHUK

3MEHIINTH 91 3pOOHUTH
MEHII ITOMITHHM.

— Po3mimenns ramepei
y TiBiH YaCTHHI
CTOPIHKY;

— HasBHicTh nEeKUIBKOX
(dbotorpadiit 3 BUCOKUM
PO3IIUPEHHSIM;

— Bineoornsn Toapy.

— Knomka 3akinukae 1o
i,

— Kunonka wmae xoH-
TpacTyBaTH Ha  Tii
IHIIUX E€JIEMEHTIB CTO-

piHKH (BuaUIEHHS
KOJIbOPOM qu
PO3MIipoM);

— Kuonku «Kymutu B
oluH KIiKk», «Kymnuru B
KPEIHUT»

PO3MILIYIOTBCS  [TOPYY
13 OCHOBHOIO KHOITKOIO.

5. Onuc ta
XapPaKTEPUCTUKHI

6. Moaudikarii

7. YMOBH
TTOKYTIKH

- Iix KHOTIKOIO
«Kynutn» posmiieHHs
iHpopmarii po
crocoou JIOCTaBKH,
YMOBM  rapasrii = Ta
TIOBEPHEHHS;

— ToBapu B KOMIUIEKTI
31 3HWKKOIO (opMmy-
I0TbCSI B OKPEMHI
OJOK, HAa HHX aKIEH-

TY€ThCS yBara,
— B pa3i xowmicii npu
orIaTi, HEOOXITHO
TIOTIEPEe/IKATH.

— Omuc Mo)Ke MICTHTH
JIesIKI  XapaKTepUCTHKH

(qiTkui TepestiK
rapaMeTpiB i
BiIMIHHUX

BJIACTUBOCTEN TOBapy);
— I'pamoTHO cxnaneHuit
onuc i3 SEO-kmrouamu
JIOTTOMOXKE
MIPOCYBAaHHIO CalTy B
OpTraHiYHOMY TIOIIIYKY.

8. Binryxu

— Mopudikarii ToBapis
YTPUMYIOTh
KOpHUCTyBaua Ha
CTOPIHIIL;

— Kpame posmictutu
Moaudikamii  ToBapy
Mg IiHOI, W00 Tmif
4ac TepeMuKaHHs 0yIio
BHIHO, SIK 3MIHIOETHCS
BapTICTh Ta 30BHINIHIN
BUTJISLI TOBApy.

9. «Obpane» Ta
«IlopiBHATIY

— Y BepxHiii YacTuHI
KapTKH  PO3MIIICHHS
OLIHKK TOKYMNUiB Ta
KIIIKaOeIbHUi HaIuC 13
BiJI'yKaMU;

— Biaryku pouinbHO
pO3MIIlyBaTU  TaKOX
TicIist KHOTKH « Ky
a0o i ranepeero.

— PosramyBaHHS KHO-
MOK Ha OJTHOMY piBHI 3
LIHOIO B KpaiiHiii
MpaBiii YaCTHUHI KapTKH.
baxxano 3pobutm ix
IHQOPMATUBHO  3pPO3Y-
MUIAMH:  KHONKa Y
BUTJISLL BIIOJ00aNKHA
UL JOfaBaHHA 710
«O0paHoro»,  3HAYOK
BariB — JUIS TOPIBHSHHSL

Puc. 3. Cxnanosi, mo popMyIoTh iieajibHy KapTKy TOBapiB Ha caiTi

Jlicepeno: cmeoperno asmopamu na ocnosi [8; 14]
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EKoHOMiKa Ta ynpas/iHHA NignpueMcTBamm

3py4Ha HaBiraris 73%

HasiBHICTB 3HM)KOK Ta Iporpama JIOsTbHOCTI

Kpaina 1iHoBa npomo3uilisi B OPiBHSIHHI
3 KOHKYpEHTaMHU

3py4HICTh TOKYTKH (IIBHIKA KYIIBIS, 24/7,
3MEHIICHHS 3yCHUIIb)

HasBHicTs iH(opMartii mpo ToBap, 3D-Bizyamizarris

JlocraBka ToBapiB JOAOMY

Pexomennanii poauyiB, Apy3iB Ta KOPUCTYBaUiB
y COLiaIbHUX Mepeskax

[lIupora acOPTUMEHTY

IixaBuii KOHTEHT (OTJIAIH, PO3BATH, HOBUHH)

SKicTh nU3aifHy calTy, aganTaris
i1 MOOLTBHI TeTeOHI

I'moGasnizanist Ta MOXKJIMBICTH JOCTABKH B 1HIII KpaiHN

[epconairizariist nporo3uiii

Puc. 4. BaxxauBi kputepii, AKUMU KepPYIOTHCS CIOKUBAYIB
npu BHOOPi Ta KyniB.1i ToBapiB B iHTepHeT-Mara3mHax

,Hofcepe/zo: CmeopeHo aemopamu Ha OCHOBI onumyedants
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